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An Unintended Outcome 
Spouses Larry and Mary Smith purchased a deferred annuity to take 
advantage of tax-deferred growth, and to assure they both would have 
access to their annuity as long as either lived. The Smiths’ only child, 
Max, did not get along well with his parents and was estranged from  
the family.

The annuitant-driven annuity the Smiths purchased was structured with 
Larry and Mary as joint owners. Larry was the annuitant. Max was named 
the annuitant’s beneficiary.

At Larry’s death, although Mary was joint owner, she had no rights to the annuity value

Less than two years after the Smiths purchased their annuity, Larry died suddenly at age 68. Because Max was 
named the annuitant’s beneficiary, Mary had no rights to the annuity value or death benefit, even though she 
was joint owner. Max received the entire death benefit. This surprise ending to the Smith’s annuity payout story 
proved very unfortunate for Mary, who needed the annuity funds for the rest of her life. Payment of the annuity 
proceeds to Max at Larry’s unexpected death was not what either Mary or her husband wanted or expected. 

What Might Be a Better Practice for Titling the Smiths’ Annuity?
Establishing Larry as both the owner and annuitant, with Mary named both as the owner’s beneficiary  
and annuitant’s beneficiary (or vice versa), would accomplish the Smith’s objectives. During his lifetime,  
Larry could access the annuity value if he or Mary needed funds.

At Larry’s death, Mary could select between two options: 

 \ She could continue the contract, stepping into Larry’s positions as owner and annuitant.

 \ Alternatively, she could elect to receive the death benefit by any of four methods: 

 a. Take a lump-sum payment 
 b. Defer payment of the death benefit for a period of up to five years 
 c. Annuitize the death benefit over a period not to exceed Mary’s lifetime or life expectancy 
 d. Take systematic withdrawals over a period not to exceed Mary’s lifetime or life expectancy

In light of this scenario, consider the importance of correctly structuring contracts according to your clients’ 
objectives. This ranks among the important services you provide your clients and their beneficiaries.
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For more information, visit WSFinancialPartners.com or  
contact your W&S Financial Group Distributors representative.



Western & Southern: Our Strength. Your Future.
Built on a heritage dating to 1888, Western & Southern Financial Group (Western & Southern) today 
stands strong. As a dynamic family of diversified financial services providers, Western & Southern 
has demonstrated resolve and resiliency throughout challenging economic cycles. Our financial 
strength continues to be the cornerstone of our success. We are proud of our strong industry 
ratings, which you can check at WSFinancialPartners.com/ratings. Western & Southern remains 
committed to helping safeguard your future well-being with our strength, stability and full range  
of risk management financial solutions.
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W&S Financial Group Distributors, Inc., Cincinnati, OH (doing business in CA as W&S Financial Insurance Services) is an affiliated life insurance agency of issuers Integrity Life Insurance Company, National Integrity Life Insurance Company 
and Western-Southern Life Assurance Company. All are member companies of Western & Southern Financial Group.

Estate planning and tax information presented summarizes our understanding and interpretations of current tax and other laws, regulations and administrative interpretations as they apply to annuity contracts. Information contained 
herein is general in nature, is provided for informational purposes only, and should not be construed as individual legal or tax advice. This material is not intended to be used, nor can it be used by any taxpayer, for the purpose of avoiding 
U.S. federal, state or local tax penalties. This material is written to support the promotion or marketability of the transactions addressed by this material. This material is being provided for informational purposes only. Western & Southern 
member companies and their agents do not provide legal or tax advice. Laws of a specific state or laws relevant to a particular situation may affect the application, accuracy, or completeness of this information. Federal and state laws and 
regulations are complex and are subject to change. Consult with an attorney, tax advisor or accountant regarding any specific legal or tax situation.
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